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Kovack Securities Inc., a unit of Kovack Financial Companies

6451 N. Federal Highway, Suite #1201
Fort Lauderdale, FL 33308 :
(866) 564-6574 ml $746
joinksi.com —— -

Year founded: 1997 Commission: $37.3
CEO: Ronald J. Kovack Fee: $32.5
Recruiting contact: Carlo A : Other: $4.8

Total account assets: $10,615.0
Fee-based: $4,182.5

.# of producing reps: 395 6.8% Other account assets: $6,432.5
# of CFPs: 72 5.9%  Excess netcapital: $2.4

Avg payout per rep/year: $179,735 1.7% Total operating expenses: $69.4
# of fee-based advisers served: 326 1.9% Pretax earnings: $4.1
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“In 2017, we had the best
recruiting year in the history of
the organization and recruited
advisers with a total of $116
million of annual production,”
Mr. Nagengast said. “That’s on
par with acquiring a midsized
firm. With all the change in
the industry, it’s a tumultuous
time. We think this trend of
industry consolidation is going
to continue.”

After LPL Financial said in
August that it had purchased
National Planning Holdings,

a four broker-dealer network
owned by Jackson National, a

off a terrible year. According to
InvestmentNews data, in 2016,
the top 25 firms, or those with
roughly $250 million or more
in total revenue, collectively
reported a year-over-year reve-
nue decline of 1.3%. It was the
first time since the dog days of
the credit crisis and the stock
market crash of 2008 and 2009
that the IBD industry had seen
such a revenue drop.

With last year proving to
be such a turnaround, one
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executive said he was looking
forward to the rest of 2018.
“Obviously, with the market

being up in 2017, it means higher

billing for advisory assets,”
said Brian Kovack, president

of Kovack Securities Inc. “And
with the recent volatility comes
trades, and trades equal profits,
from markups and markdowns.”
BETTER MARGINS

Also, the Federal Reserve could
raise interest rates two or even

three more times this year,
which means better margins for
broker-dealers on money market
funds, Mr. Kovack noted.

“That goes right to the bot-
tom line,” he said.

As the stock market hit
record highs in January, the
number of investor complaints
and lawsuits against broker-
age firms fell, resulting in
firms spending less money
on litigation, another boost to
broker-dealer finances, Mr.

Kovack added.

“Broker-dealers are looking
at high levels of assets under
management, decent volatili-
ty, interest rates going up and
litigation going down,” he said.
“2018 is looking pretty good,
barring something crazy hap-
pening in the political world.”

There are also fundamental
shifts under way in the indus-
try’s business model.

An examination of Invest-
mentNews data reveals that




